APPENDIX 14
SELF-ADMINISTERED QUESTIONNAIRE FOR PRESCRIBERS

DEMOGRAPHICS OF A PRESCRIBER
{To be Filled in by the interviewer}

NAME o
(SURNAME) (FIRST NANE) (LAST NAME)
ADDRESS C T . -
(CITY) (STATE)
QUALIFICATION BASIC
SPECIALIZATION
PRACTICE SEGMENT
)] Generat Practice (GP} { 3 {n Physician
()  Gynaecologist | (IV}  Paediatncan
V) General Surgeon I (v Orthopaedic Surgeon
(vil)  Dentist [— (VIll)  Gastro-enterologist
(IX)  Cancer - Surgeon [ I— (X} Skin/VD Specialist
(X)  Cardiclogist — (XI)  Cardiac - Surgeon
(Xity ENT Specialist — (XIV)  Psychiatrist
(XV} Other (Specify} — )
AGE GROUP
(n Below 25 years — {1 26-40yrs
() 41-55yrs (IV}  Over55 years
GENDER .
0] Male | — i Female
PATIENT VOLUME
0] Less than 26 per day 1 {in 26 to 50 per day
(i 511075 per day —3 V) More than 100 per day
PRESCRIPTION VOLUME
® Less than 15 per day S— () 16 to 30 per day
() 31to 45 per day  S— {IV)  More than 45 per day
WHETHER OWNS/OPERATES
0] A dispensary 7 ) A nursing home/hospital
If Yes to (li)
i with less than 5 beds 3 H & to 10 beds
#l More than 10 beds I
WHETHER THE DOCTOR ISAWWAS ATTACHED TO AN YES | NO

ACADEMIC INSTITUTE FOR TEACHING MEDICAL SCIENCES

PRACTICE AREA (City/Town/Village) T

1) With population 500,000 ormore  [_-J (i) Witi7 population 1,00,000 to 4,989,998
(1)  With population 50,0001093,983 [ 1 (V) With population 20,000 to 49,999

(V)  With population 10,000t0 19,898 (3 (Vi)  With population 5,000 to 8,999

(Vi)  With population less than 5000 [

LENGTH OF PRACTICE
() Lessthan years 7 () Sto 16 years
(M) 18to25years [T gvy  More than 25 years
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Questionnaire

Please tick mark your chotce i the relevant box [:::j
What do you think about the cost of medicines in aur country? ]
(1) Very Costly | N | (3) Reasonably Priced [ ]
(2) Moderately Costly [:::] (4) LowPriced :::]

Do you believe that the money spent by the pharmaceutical companies after promoting thewr drugs
15 & major factor contributing to the cost of medicines ?

es —— No O

How many patients on average, do you see 11 a day ?

(1) Less than 10 [ O 2o O
(2) 111025 {::] 4) Above 50 [:::’J

How many prescriptions do you write, on average 1n o day

(i) Less;han 10 ‘_"' ] (3) 261050 |
) 111015 — @ Aboves0 [

Rank the following sources of isfaormation which help ) ou chaose a medicine for prescription in
order of importance 1 e. The most important source at the top and the least important at the bottont.

*  Medical Representatives T * Serminars/Conferences/CME programme {:3
*  Medical Journal articles * Doctor fnends/Colleagues/Teachers |
*  Medical Journal advertising

Rank the following attributes of a medicine in terms of thewr umportance to you, re. The most important

attribute at the top and the least important at the bottom,

*  Efficacy ¢ Cost I
*  Safery — ¢ Dosage Convemence N

Please read the following statements and tick mark your preference on the scales against each of them
While you see a patient if you think that the patent

i i 1 i 1 4
has expressed a request for prescription, you generally Suongly Generally Moderately Moderately Generally Strongly
oblige imec  apree ggrec  disagree  disagy m

- I § I 1 11 1 1

Your relationship with a particular patient will decide [ I I -1 1 I I
whether you agree with the request of a patient for | ] { i1 1 ]
prescribmg a medicine

If a patient will insist for a genenc version of a drug 1 1 I—lj 1 A 4
wstead of branded drug, you will accept the request L I i L I I J
If a patient requests for a prescription of a drug and you I__.I_,] L I.__l_.‘ H 1
believe 1t to be non-efficacions, you still prescnibe 1t for L ] [ il ! [-—-\l——‘
the sake of your relationship with the patient

If a patient requests for a prescription of a drug and you i 1 1 <1 r_Jﬂ r~l..]
belteve 1t to be unsafe, you will still prescribe it for the { 1 i 11 e

sake of your relationship with the patient -

{v1) Ifa patient does not hike a particular medicme you will I 1 T I T 1
stll prescribe 1t1f you think it 15 necessary | 11 1L 1 L 1{ 1

(v11) If a patient 13 already on a medicine prescribed by ather I I T 1 T 1
doctor and 1s comfortable with it, you will still consider | 1 1 It i I i

replacing 1t with the medicine you generally prescribe
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Please tick mark your chowce i the relevant box

(8} On an average how many Medical Representatines (MRs) do you see m a day 7

{1} Lessthan3

() 3toS

31 6108
(4} Morcthan 8

(9) Pleuse read the following statements and marh your preference i the scale agatnst each of them.

(1 hiRsare an wmportant source of mformation whuch
helps me practice better medicne

1) W rust a MR, | am more inchined 1o preseribe huskher
products

(o 1 do not necessardy preserdbe the products of a MR
wvun i heshe mects mc regularly

(11) 1 discourage MRs trom making frequent visits to
chnie {more than once 3 month)

(vi  tamn melined w presenbe the products of 8 MR «f
hefshe muahes an appeal for sympathy

(v} believe that when [ accept gifts/obligations from a MR,
{2 nobliged to presenbe hs/her products

(vt} 1lhe to presenbe the products of a MR who possesss
adequate product knowledge & communicates effectively

{vin} T do not generally pet influenced by the name of company
a MR represents

() [ lihe @ MR, when he/she 1s honest about hisher sales
1alk & does not use mustead) ts about prod

(»} 1 do not encourage the MRs to develop reletioashap with

i H { H ¥ i
Strongly Generally Moderately Moderately Generally Strongly

| | i i | |

S R | N S| NS | N
| S| S S | M| -
o Cr—Ic
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I | .| | 1] ]

[

T
i I i

T S s [
oo Cocars
O L
S | S | -
COCHC T Car T

measi Hy leads to p for more p p

() Tloveto talk to a MR who 1 truc to hig/her commatment
{x1) 1 do not apprecinte when 2 MR pressunzes mc to
prescribe histher products

{xm) When I find a MR to have pleasing overall personality
1 am mchined to p be s/her prod

{xv} Ieminchned to be more
Representative

pathet !oaLndy“‘ 1

(xv) [dounothkea MR who tries to take more of my tune to

CCC ] I
(- 1
S | S| A J S| | -
] -

= 1
il 1 Dl

T
I | It |

et usthes products CoOrs e
(i) Ad ding MR g 1y getsmy bl H 1 1 1
and preseriptions | 1 1 ] L_‘__Jl ]L____]

{»wan) 1 believe that MRs are an asset 10 my practice, and 1
generally enjoy meeting them
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{xvin} 1 feel MRs arc alwass trying 1o manipulate me 10 prescribe

()

(10}

(i

)

{n)

()

()
™)

)

(v)

(an)

)

(6]

12

their products

I am more mchned 1o prescribe the products of a MR
when I {ind humfher to possess 4 beiter educational
bachground

f T ] ! T
Suanghy Gu\cmll\ Moderatel; ly Stronghy

%r@%rﬂ] %r@%r@a’%

| —

I
l 1 ) | N

&
Please ranh the foliowing factors, which motivate you to prescribe a brand, i order of importance t ¢ The most

tmportant at the top and the least inpoetant at the bottor.

*  Authenucated technical information

*  Recommendation/approsal of friendfescher

¢ Gifts and other help front she companics

*  Spoasoring semnar/CMI progrenmumes by the compasttes
*  The corporate image of 3 company or the brand

Please read the follow tng stutements and tch muark 5 oxer preference on the scale agunst cach of them

1 generally choose a drug molecude fur preseription when
[ am briefed about its authent.e teehnieal information

1 decide on a hrand of a medicine for preseription swhich1s
at the top of my mind

1 am melimed to prescribe a product if my doctor friends or
sentor colleagues recommend it.

1 am gensrally pnce conscious when | prescnbe med

{ T I T T 1
Strongh Geaeealhs Moderaich MViodonsiely Generally Stronghy

agrec agree 4ETE diszeres  disa distproe

[ I I [ 1 L ]
| S e S A |

T W s T s

o my p

1 do not mund prescubing a costly medicine to a patient1f
1 believe that the patient con afford 1t

Active promouon, adverusement and sales pressure from
drug companies may convince me {0 prescnbe a product,

1 do not prescribe a product of a company if the MR of
that company does not mect me regularly

Without the Pharmaceutical Industry’s suppun. therc
would be s lack of funding for imp

Aarva) Aot

for

laminchinedtop be more of a p when 1 recerve

suffictent samples for trial of that product.

I presenibe more of a product when I receive posiive
feedback about it from my patients

Please tick mark your chotce in the relevant box
‘When I recesve the promotional matenals

(1) 1go through stimmediately

(2) 1rcad it 8t my convenience

3)
O]
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Please tick mark your chotce in the relevant box

{13) When | suddenly come to know of lack of efficacy of a drug or its undusirable side eficcts 1 would

{1} Stop preseribing the drug

{u} Stop prescaubing the drug forthwath and call MR of the company and ask for clanfication

('} Reduce the number of prescriptions of that drug

q

ate 3

(14)  Plrase read the following statements and fick mark your preference on the scale against each af them

(it Fwould Iike to get mformation sbout prescription
medicines from sources other than described above 1f
the  are authonue and save my Lme and cnug)y

{t3  Ildeto gather information, which s avadable on the
tnternct about medicines

{n 1 Lketo read on-hine journal artseles/ new product
information ¢tc on the miemet

{ny  Favould apperciate if a pdny seads me p
material by courrer/postal service rather than a MR callmg
on me and consuming my time and encrgy

{(\} Durect to C {DIC) ¢ of prescripuien
drugs, which 1s recently aliowed 1 USA can a'so be useful
" our country

(v} 1do not mnd of my patients discuss with mic about some
medicines about which they have got the infornation from
journals, mnternet cte, and would Jike me to presenbe for them

{vit) 1beheve that internet 1s 8 powerful mediurm for heeping me
update 1n my profession

{vin} If1am faced with a difficult disease/condition { would
prefer to gpproach mteractive sites on mtsmet of
consultation wath experts who can help me to help my panent

Please tick mark your chosce in the relevant box
{15} Thaveanaccessto 10 my chuc/resid
Y 1 No

(16) If¥es,

Stongly Genomlh Moderaily Modtly Gengrlly Sironglv
Cor I S
CoCICs] o
COCC T T
i I - [

e e T
T e BT T
T e I T T

I

1t Tud

"More than 2 hours ]

e

How much time you generally devote dmly to for updating your

(1) Lessthan 1 hour &)

{2) 1-2hours

Thank you for your velued co-op in respoding to this ¢ 1)
~
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